Reseller Brochure

Good for business.
Good for the planet.

HP Networking Trade-In program: Step-by-step process




Reseller Brochure | HP Networking Trade-In program step-by-step

Brochure

HP Networking Trade-In program /

Let us show you how HP Networking can help you win additional
business!

Qualify with your partners cash-back up to 10% off list price on
hundreds of eligible HP Networking qualifying products with trade-in
of any networking manufacturer. There's never been a better time to
break free and upgrade to HP.

Step-by-step process

The HP Networking Trade In program is described in the following step by step process. Phase 1 is available
from August 15t 2014 onward. Phase 2 will be launched in September 2014. At this stage, this will permit to
combine special pricing with Trade In program.
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For more information

Partners Portals
hp.com/eu/networking-tradein-partner

Customer Service Center
promotions@hp.com
+4970317632418

Contacts - EMEA

Beatrice Besacier
beatrice.besacier@hp.com

Robert Hasler
robert.hasler@hp.com

Partner

Get a quote for your Trade-In offer online & include OPG #
Click on “Send reauest for anoroval”

Receive confirmation by HP of approved trade-in-value

Sell new HP Networking equipment to end-users in your
country

Complete your claim request providing required information*
Validation from HP and contact for shipping arrangements
Accept Trade-In request and get products ready for collection
Deliver your trade-in equipment to HP

Receive your cash-back

Learn more at hp.com/eur/networking-tradein-partner

Sign up for updates
hp.com/go/getupdated
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Share with colleagues Rate this document
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